Nancee L. Gell

6 Cliff Street • Norwalk, CT 06854 • 203-722-5605 • 203-866-5106 
Ngell.ss@snet.net
Career Objective
Security professional with significant systems integration experience seeking challenging new business development position with progressive security systems integrator.

Professional Experience

Security Specialists






2002-2009

Business Development Manager

Responsibilities included design, marketing and sales of access control, closed circuit television, security and fire alarm systems to corporations, property management companies, educational institutions and vertical markets. Generated leads through networking and referrals. Managed projects and assisted salespeople and management to grow revenue.

Major Accomplishments

· Promoted to Business Development Manager from Integrated Systems Specialist in July, 2008. 

· Personally responsible for tripling sales over the last 5 years. Exceeded quota expectations in 2008 by over 100%. First two quarters sales revenue 2008 of $1.5 million.
· Developed new market for company by developing integrated access control/closed circuit television solutions to several school districts and educational facilities. Established IP as platform for communications.

· Sold system and provided ongoing support for large networked security and life safety systems for several large corporate campuses. Expanded systems to incorporate off site facilities.

· Expanded product lines to achieve greater market share. Managed vendor relationships.

Scarsdale Security Systems, Inc.




2001-2002

Account Executive

Responsible for new business development in remote territory for regional central station integrator.

Major Accomplishments

· Design, sales and ongoing account support for major property manager including upgrades of integrated fire alarm systems for large Class A multi-tenant portfolio.
· Sale and coordination of installation and service of integrated fire/evacuation/closed circuit television and security systems for school districts and municipal service buildings.

· Represented company in all trade association functions, including IFMA, CSBGA, CASBO.

SECURITYLINK from AMERITECH




1999-2001

Security Consultant
Responsible for territory management, including new business development and customer service, for national provider of electronic security.

Major Accomplishments

· Negotiated large contracts, including multilocation renewals, upgrades and conversions.

· Sales and support of integrated digital closed circuit television systems, with multiple workstations and remote view capability for clients utilizing dedicated network and dial-up communications; large addressable life safety systems, including new and retrofit applications.

· Sale and coordination of installation and service of numerous UL Certified security systems 

BURNS INTERNATIONAL Security Services, Inc.


1998-1999

Business Development Manager

Complete responsibility for business development activities and research for district, including networking, prospecting and preparation of proposals, quotations and presentations for sales of uniformed security officer contracts to prospective customers in Westchester and Putnam counties.
Major Accomplishments

· Won bid opportunities over three million dollars in value each year.

· Interfaced with fellow operations and administrative management. Coordinated staff to ensure quality service delivery to clients.

· Implemented and managed computerized database of all prospects and clients for tracking of leads, proposals, sales, competitive information and all market related activity.

ADT Security Services, Inc.





1984-1997

Senior Account Manager

Responsibilities included design, marketing and sales of alarm, access control and closed circuit television systems to Fortune 500 companies, middle market and vertical markets. Held total management control of key corporate accounts.

Major Accomplishments

· Repeat winner of national, regional and local sales awards. Consistently surpassed quotas.

· Sale and coordination of installation and service of integrated security/access control system nationwide for major financial institution via networked PCs and dial-up communication.

· Sale and ongoing support, including upgrades of integrated security/access control/closed circuit television system for large campus facility of major pharmaceutical corporation utilizing redundant workstations via dedicated network.

· Sale and ongoing support for large networked life safety system for large manufacturing campus type facility. Expanded to integrate security functions and off site facilities.

· Sale of large PC-based fiber optic networked closed circuit television, incorporating links to numerous additional non-related applications.
Professional Associations
· Past Chapter Chairperson ASIS Westchester. Associate Committee Chairperson IFMA Hudson Valley. Member BOMA Westchester and Southern Connecticut.

· Certified C*Cure 800/8000 installer. American Dynamics, DSX, Bosch, Samsung, Honeywell, Mirtone proficiency amongst other manufacturers.
Education
University of Florida

Master of Public Administration

Concentration: Business Management

University of Florida

Bachelor of Arts with Honors

Master: Sociology

